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COTTONSEED MARKET: Cottonseed prices underwent little fluctuation during the month of January as 
higher offers seemed to stymie demand across the US, specifically from the dairy industry. Based off of reports 
out of regional areas, ginning has mostly wrapped up with some areas in the Southeast expected to finish in the 
next few weeks. Unfortunately, no official data has been released on ginnings due the partial government shut-
down throughout the majority of the month of January. Ethanol margins continue to be down resulting in tight 
supplies of DDG’s; however, forecasts for DDG’s are expected to remain mostly stable into the first half of 2019. 
The feeding of seed in West Texas has been stable to somewhat lower as demand has tapered off due to high-
er prices. As mentioned above, demand from the dairy industry has taken a large hit as margins continue to 
grow thin. Similar stories are noted for the Southeast as warehouses begin to fill up and supplies are plentiful. 
Reports from the area suggest that bidders could take as much as they won’t if they could just meet the asking 
price. Prices in the Midsouth have remained supported; however, per other regions, the demand is also down. 
Further to the West, prices in Arizona have come off as traders concerns of aflatoxin as cause of wet seed have 
increased. Those concerns tapered off more towards the end of the month but are still grounds for caution. Cali-
fornia prices were mostly unchanged. Transportation prices underwent little change as well for truck and rail 
movement. All in all, the seed market is mostly in a jam. Sellers are holding out for higher prices and bidders are 
holding out for lower. Unfortunately for buyers, seed prices are forecast to increase in 2019 for most of the re-
gions across the US. 
 
Official data from USDA was postponed for the majority of the month due to the partial government shutdown. 
USDA did issue its Weekly Export Sales report for the week ending December 20, on January 31. Net sales for 
US cotton were reported at a marketing-year high of about 380,900 bales with Vietnam reported as the largest 
buyer, taking about 49,750 bales. It is important to note that futures are currently trading at about a four to six 
cent discount compared with where futures prices were out at the scheduled release of the report. Knowing this, 
it would not be unsurprising to see this marketing-year higher topped in the coming weeks as USDA begins to 
catch up with delayed reports. 
 

On January 30, US trade officials met with Chinese Vice Premier Liu He in Washington D.C. to discuss ongoing 
trade disputes between the US and China. As of February 1, no significant developments had been reported. 
On January 31, President Trump announced that he would either “strike a very big deal” or would “postpone” 
talks for a little while longer. Trump also stated that he did not plan to make an agreement before meeting 
with Chinese President Xi. The two are scheduled to meet sometime in February. Although the current tariffs 
mostly apply to US soybeans in the terms of “agricultural goods”, the US cotton industry has also felt some 
affect as commitments to China have undergone a decline. The wake of these tariffs could only increase if a 
deal is not struck before March 1 when China plans to implement tariffs on US apparel and textiles. By some 

For weekly cottonseed pricing and commentary contact 
Blayne Horn at blayne.hornl@informaecon.com or 901-202-4498 

Every effort has been made to assure the accuracy of the information and market data which is provided in this publication as a compilation for the use of its readers. 
Informa Business Intelligence Inc. obtains information for its analysis from sources it considers reliable but does not guarantee the accuracy or completeness of its analy-
sis or any information contained therein. Informa Business Intelligence Inc. and its affiliates make no representation or warranty, either express or implied, with respect to 
the information or analysis supplied herein, including without limitation the implied warranties of fitness for a particular purpose and merchantability, and each specifically 
disclaims any such warranty. In no event shall Informa Business Intelligence Inc. or its affiliates be liable for any decision made or action taken in reliance upon the infor-
mation or analyses contained herein, for delays or interruptions in delivery for any reason, or loss of business revenues, lost profits or any indirect, consequential, special 
or incidental damages, whether in contract, tort or otherwise, even if advised of the possibility of such damages. This material is intended solely for the private use of IEG 
Vantage clients, and any unauthorized use, duplication or disclosure is prohibited. All expressions of opinion are subject to change without notice. 



speculation, if a long term deal is not struck, cotton acres across the US could see a decline as futures likely 
would turn south from current prices. In turn, this could result in higher prices for seed and other products as 
cotton production would be down. However, given the cost of inputs, producers across the US likely won’t be as 
quick to change to another crop. 
 
COTTONSEED BALANCE SHEET: USDA postponed a significant amount of official reports during the month of 
January due the partial government shutdown. As a result, no changes have been made to the cottonseed bal-
ance sheet for 2018/19. USDA is scheduled to resume issuing reports on February 8. 
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Cottonseed Dairy Buyer Profiles 
GROUP 1: Base demand group that will formulate cottonseed in at a 4-6 lb. inclusion rate regardless of price. 
GROUP 2: Formulates at a 2-3 lb. inclusion rate regardless of price, and would like to feed at the 4-6 lb. level.  However, the last 2-4 lb. is price sensitive. 
GROUP 3: This is the major swing factor for cottonseed demand.  They enter the market when the price is right or other factors prevail (i.e. short 
hay supplies), and will subsequently exit when other opportunities exist. 
GROUP 4: This group does not have access to, or the ability to incorporate whole cottonseed into their rations.  However over time, dairymen in 
this group will migrate up into Groups 1, 2 or 3.   


